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What’s New?
M3 Event Management Team Planning

M3 teams up with Mr. Lee Cockerell “Creating Magic” Lessons in

“2019 Driving Towards the Future Conference”

Leadership Management & Customer Service Seminar in Indy.

The M3 team is racing down the road (no
speeding tickets allowed) in planning for a oneday conference to be held at the Incrediplex,
6002 Sunnyside Rd, Indianapolis, Indiana
(Eastside, Lawrence area), from 7 am– 7 pm
with a target date on Friday, October 4, 2019.
The Incrediplex can hold up to 10,000 people, we can have 200 exhibit
lanes, 42 rotating workshop pit stops, and six panel presentations. Main topics
include: Information Technology, Organizational Change and Development, Talent
and Diversity along with Investor Management.
The team has only been planning for a few weeks but the excitement keeps
building and we’re meeting with CEOs of local companies to bring an exciting panel
line-ups. There seems to be a thirst for more knowledge, and bringing this
knowledge together in a one-day conference for everyone makes sense from a
management consulting perspective.
If you’re interest in participating then please contact Michelle K. Miller,
Founder, CEO at mmiller@m3ultimatesolutions.com, to schedule a meeting.

Mr. Lee Cockerell, Former Executive Vice
President of Operations at Walt Disney World
Resort will create magic and enlighten you
during this seminar.
You’re invited to join us on Tuesday,
November 20, 2018, from 8:30 am-Noon at JW Marriott downtown
Indianapolis, Indiana to create some magical aha moments while learning
Lessons in Leadership Management & Customer Service.
This seminar will be powerful with a focus on the following topics:

 Three most important areas in Creating Magic within the Organization
 Four Vital Competencies Leading to Career and Organization Success
 Work life Balance in Keeping your whole life under Control (strategies to
keep focus, planning and prioritizing)

 Four Customer Expectations in making a priority for Leadership and
Employee Development

 Chain of Excellence (customer doesn’t come first)
Because you have been connecting, collaborating and possibly working
with M3 Ultimate Solutions, we’re offering a special discount of 20%, if you

What is a Strategic Partner?
M3 utilizes strategic partners who have strong and valid relationships with potential
clients within the business development life-cycle, which results in an extension of the
relationship to adequately SCOPE and SCALE statements of work (SOWs) that
SOLVE issues by providing consulting

use promo code= M3Magic. Hurry and register before the magical spellends on Friday, November 16, 2018 (midnight).
Livestream options available with limited access. For additional details
on how to pre-order books for the book signing, click here.

management, staffing and/or other services.
We encourage clients to contact an approved strategic partner with whom
they have a relationship to initiate conversations for services. For a full list of
strategic partners, click here.

Happy Thanksgiving Holiday (USA)
November 22-23, 2018 (office closed)
Messages from M3 C-Suite!
Michelle (CEO): Thankful for support from clients, partners, investors, community, friends and family as M3 embarks on it’s second year in business.
Rick (CIO/CFO): Although this is time for family, we’re thankful and blessed for
you, our clients and partners who have become our business family.
Dennis (CPO): Saying thank you is easy, and
we should say it more often but sometimes we
need a little reminder. Thanksgiving reminds
us to cherish the people who were good to us
and supported us. This Thanksgiving, we’ve
got nothing but thanks for you in our minds
and hearts for the relationships we have with
our clients, partners and consultants.
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